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IMPORTANT NOTICE AND DISCLAIMER

This document and any oral presentation accompanying it has been prepared in good faith, however, no express or implied representation or warranty is given as to the accuracy or completeness 
of the information in this document, in any accompanying presentation or in any other written or oral communication transmitted or made available to any investor or potential investor 
(collectively, the “Other Materials”).  Nothing in this document, in any accompanying presentation or in any Other Materials is, or shall be relied upon as, a promise or representation. All statutory 
representations and warranties are excluded, and any liability in negligence is excluded, in both cases to the fullest extent permitted by law. No responsibility is assumed for any reliance on this 
document or the accompanying presentation or any Other Materials. 

Without limiting the above, this document, any accompanying presentation and any Other Materials may contain forecasts, forward looking statements or statements as to future affairs which 
are based on estimates, assumptions and expectations of PointsBet Holdings Limited or its subsidiaries (collectively, the “Company”) (some or all of which may not be satisfied or may not occur) 
that, while used in good faith, necessarily involve (i) subjective judgments; (ii) inherent uncertainties; and (iii) significant contingencies, many of which are beyond the Company’s control or reflect 
future business decisions which are subject to change. Any forecast or financial information presented in this presentation any accompanying presentation and any Other Materials must not be 
taken as a representation as to future matters. 

Therefore, there can be no assurance that such forecasts, forward looking statements or statements as to future affairs will be realised or that the Company's actual or future results, or 
subsequent forecasts, will not vary significantly from such forecasts, forward looking statements and statements as to future affairs. The actual results may vary from the anticipated results and 
such variations may be material. Any and all forecasts and financial information in this document, in any accompanying presentation and in any Other Materials are not, and shall not be relied 
upon as, a promise or representation as to future matters. The Company accepts no responsibility or liability in relation to the accuracy or completeness of any forecasts, forward looking 
statements or statements as to future affairs, or whether they are achievable. The Company does not assume any obligation to revise or update this document, any accompanying presentation, 
any Other Materials or any of the estimates, assumptions or expectations underlying such forecasts, forward looking statements and statements as to future affairs. No representations or 
warranties are made as to the accuracy or reasonableness of such estimates, assumptions or expectations or the forecasts, forward looking statements or statements as to future affairs based 
thereon. Certain data included herein has been obtained from alternative external sources and as such may be inconsistent given differing underlying assumptions and sources. 

Any discrepancies between totals and sums of components in tables and figures contained in this presentation are due to rounding. Tables and figures contained in this presentation have not 
been amended by the Company to correct immaterial summation differences that may arise from this rounding convention.

Disclosures in this document, the accompanying presentation or any Other Materials are not investment advice and are not intended to be relied upon as advice to investors or potential investors 
and do not take into account the investment objectives, financial situation or needs of any particular investor. These should be considered, with independent professional advice when deciding if 
an investment is appropriate. 

The information contained in this document (including tables) has not been audited in accordance with the Australian Auditing Standards. 

This document remains the property of the Company and the Company reserves the right to require the return of this document (and any copies or extracts hereof) at any time. 

The receipt of this document by any investor or potential investor shall constitute such investor’s or potential investor’s acceptance of the foregoing terms and conditions.

All amounts disclosed in this document are presented in Australian dollars unless otherwise noted.
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Notes: (1) Based on total New Jersey online sports betting handle for the quarter, as reported by the New Jersey Division of Gaming Enforcement (“NJDGE”); (2) Based on total Indiana online sports betting handle for the quarter, as reported by the Indiana Gaming Commission (“IGC”); (3) Clients 
that have placed a bet in the 12 months preceding the relevant end date

KEY HIGHLIGHTS

✓ Transformational media partnership

secured with NBCUniversal

✓ 5-year media partnership providing access

to world-leading broadcast and digital

assets

✓ Expected to drive significant financial

benefits

✓ Key alignment reinforced with a significant

equity subscription

SECURED TRANSFORMATIONAL MEDIA 
PARTNERSHIP

✓ Record Net Win in Australia of A$35.1m, up

178% on PCP

✓ Record Net Win in New Jersey of A$5.5m

✓ 6.5% online handle market share in New

Jersey(1) for the quarter

✓ 3.2% online handle market share in

Indiana(2) for the quarter

✓ Active Clients(3) in the US up 159% on the

PCP and up 90% since 30 June 2020

✓ Successful completion of A$353.2m capital

raise

STRONG Q1 GROUP PERFORMANCE

✓ Launched operations in Illinois in September

✓ Re-launched operations in Indiana during the 
quarter

✓ Partnered with Kroenke Sports & 
Entertainment to be the Official and Exclusive 
Gaming Partner for the Denver Nuggets, 
Colorado Avalanche, Colorado Mammoth and 
the Pepsi Center (now Ball Arena)

✓ Partnered with Detroit Tigers, Indiana Pacers, 
Indianapolis Colts and Chicago Bears

✓ Secured iGaming access in New Jersey 
through partnership with Twin River

CONTINUED US EXPANSION
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TURNOVER

GROSS WIN

GROSS WIN %

NET WIN

NET WIN %

ACTIVE CLIENTS(1)

(‘000)

GROUP AUSTRALIA US(2)

193%

222%

0.5pp

88%

221%

178%

1.0pp

73%

130%

n.m.

2.9pp

159%

Notes: (1) Clients that have placed a bet in the 12 months preceding the relevant end date; (2) Average AUD / USD FX rate 0.7155

Q1 FY20 Q1 FY21 PCP Increase Q1 FY20 Q1 FY21 PCP Increase Q1 FY20 Q1 FY21 PCP Increase
All figures in A$

STRONG GROWTH ACROSS KEY KPIS

5.0% 
5.5% 

$12.6m 

$35.1m 

7.7% 6.6% 

(0.8)

$3.1m 

(1.1%)

1.9% 

87.4 

164.5 

72.0 
124.7 

15.4 

39.8 

7.8% 10.2% 
10.6% 

11.5% 

1.5% 

6.0% 

282%

2.3pp

249%

0.9pp

795%

4.4pp

$18.4m 

$70.4m 

$17.3m 

$60.5m 

$1.1m 

$9.8m 

$235.8m 

$691.9m 

$164.4m 

$527.7m 
$71.4m 

$164.2m 

$11.8m 

$38.1m 
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ACTIVE CLIENTS(1)

12 months to 31 Dec 18 31 Mar 19 30 Jun 19 30 Sep 19 31 Dec 19 31 Mar 20 30 Jun 20 30 Sep 20

Notes: (1) Active clients are clients that have placed a bet in the 12 months preceding the relevant end date 

Clients who have bet in the last twelve months 

Active Clients Australia Active Clients US

45,828 

56,788 

68,464 
72,011 

81,014 83,330 
90,422 

124,715 

12 months to 31 Dec 18 31 Mar 19 30 Jun 19 30 Sep 19 31 Dec 19 31 Mar 20 30 Jun 20 30 Sep 20

35 

8,243 

11,544 

15,380 

21,141 
22,716 

20,939 

39,816 

+159% on PCP

+73% on PCP
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NBC SPORTS INTEGRATION 
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https://www.dropbox.com/sh/4zfym12u77yqxg7/AADRzjC37a82UmEuGf8oUGyna/1%20LINEAR/2%20NATIONAL/Golf?dl=0&preview=pointsbet_us+open+odds_morning+drive_091320.mp4&subfolder_nav_tracking=1
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NBC SPORTS PARTNERSHIP LAUNCHED IN SEPTEMBER

PointsBet and NBC Sports began work immediately on the integration of PointsBet within NBC’s media properties 

RSN Linear Pre/Post Integrations Email

National Linear Integrations GolfNow/GolfPass

Digital Integrations Podcasts

Custom Digital Videos Linear Spot Media and Billboards

NBC Sports Predictor Digital Video and Display Ads
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NBC SPORTS PARTNERSHIP ACCELERATES STRATEGY TO BUILD A MARKET LEADER

Path to 1mm+ U.S. Active Clients and 10% market share
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$1.1m 

$9.8m 

($0.8)

$3.1m 

Q1 FY20 Q1 FY21

$71.4m

$164.2m

Q1 FY20 Q1 FY21

▪ Strong Gross Win and Net Win growth in the US, achieving Gross Win of A$9.8m and Net Win
of A$3.1m for Q1 FY21

▪ Net Win growth in New Jersey, achieving Net Win of A$5.5m. This was offset by expected
negative Net Win results recorded in Illinois and Indiana as PointsBet ran a high promotion
strategy to acquire clients in the opening weeks and months of operations

▪ Marketing expense in the US of US$11.8m, contributing to strong Turnover and Active Client
growth, with 39,816 Active Clients as at 30 September 2020, up 159% on PCP(2)

▪ Market share of 6.5% recorded in New Jersey(2) and 3.2% in Indiana for the quarter(3)

▪ Another strong quarter of strategic partnerships, with agreements made with the Detroit
Tigers, Indiana Pacers, Indianapolis Colts, Chicago Bears and Kroenke Sports Entertainment

▪ Secured the ability to provide iGaming products in New Jersey with an agreement reached
with Twin River Management Group

9

Notes: (1) Average AUD / USD FX rate 0.7155; (2) Active clients are clients that have placed a bet in the 12 months preceding the relevant date; (3) Based on total New Jersey online sports betting handle for FY20, as reported by the New Jersey Division of Gaming Enforcement (“NJDGE”); (4) Based 
on total Indiana online sports betting handle for the quarter, as reported by the Indiana Gaming Commission (“IGC”)

Key metrics Q1 FY20 Q1 FY21 Change

Turnover $71.4m $164.2m 130% 

Gross Win $1.1m $9.8m 795% 

Gross Win Margin 1.5% 6.0% +4.4pp 

Net Win ($0.8m) $3.1m n.m.

Net Win Margin (1.1%) 1.9% +2.9pp 

YEAR ON YEAR GROWTH IN THE US

POINTSBET US – PCP PERFORMANCE (A$M)(1)POINTSBET US – TURNOVER (A$)(1)

POINTSBET US – GROSS WIN AND NET WIN (A$)(1)

Gross win

Net win

+130%
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PointsBet US – State-by-state Q1 FY21 Performance (A$m)

Key metrics New Jersey Iowa Indiana(1) Illinois(2) Total US
Q1 FY21

Total US
Q1 FY20

Increase on 
PCP

Turnover 134.8 4.9 14.3 10.2 164.2 71.4 +130%

Gross Win 9.1 0.3 0.4 0.0 9.8 1.1 +795%

Gross Win Margin 6.8% 6.1% 2.6% 0.3% 6.0% 1.5% +4.4pp

Net Win 5.5 0.2 (1.3) (1.4) 3.1 (0.8) n.m.

Net Win Margin 4.1% 4.3% (9.0%) (13.6%) 1.9% (1.1%) +2.9pp

REVENUE BY US STATE

Notes: (1) Re-launch of Indiana operations occurred in July 2020; (2) Illinois operations launched in September 2020
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iGAMING PROGRESS

• Highly experienced iGaming development team

• Building our in-house proprietary iGaming platform, remote
game server, and administrative tools

• Licensing third-party iGaming content from content suppliers,
including live-dealer solutions

• Focus on innovation with both sports and iGaming platforms
custom built for the US market

• Inaugural launch in Michigan in Q3 FY21, followed by New
Jersey in H2 FY21
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THE OPPORTUNITY – ACHIEVING 10% ONLINE MARKET SHARE IN AUSTRALIA BY 2025

Key structural tailwinds in the Australian wagering market present 

an opportunity to increase PointsBet’s online market share:

1. Consolidation of competitors

2. Trend of offline wagering to online wagering to continue

PointsBet now aims to achieve 10% online market share in 2025

Australia is currently a A$3bn+ online Total Addressable Market

Tabcorp commits to core tech upgrade as digital gambling 
takes over
Australian Financial Review – July 2020

FY21 COMPETITIVE LANDSCAPE

PointsBet is shifting gear in the Australian wagering market
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$17.3m 

$60.5m 

$12.6m 

$35.1m 

Q1 FY20 Q1 FY21

$164.4m

$527.7m

Q1 FY20 Q1 FY21

▪ Record Net Win for the quarter of $35.1m, up 178% on the PCP

▪ Reduced Net Win Margin of 6.6% compared to 7.7% in the PCP reflecting the 
increased investment in client promotions as the Company seeks to take advantage 
of the structural changes in the Australian market

▪ Marketing expense of $11.3m in Q1 FY21 reflecting the leadup to the Spring Racing 
Carnival and as the Company seeks to take advantage of the structural changes in 
the Australian market

▪ Promotion and marketing investment reflected in Turnover and Active Client growth, 
with 124,715 Active Clients to 30 September, an increase of 73% on the PCP(1)

13

POINTSBET AUSTRALIA – PCP PERFORMANCE (A$M)

Key metrics Q1 FY20 Q1 FY21 Change

Turnover $164.4m $527.7m 221% 

Gross Win $17.3m $60.5m 249% 

Gross Win Margin 10.6% 11.5% +0.9pp 

Net Win $12.6m $35.1m 178% 

Net Win Margin 7.7% 6.6% (1.0pp)

AUSTRALIA – AN EXCITING OPPORTUNITY

POINTSBET AUSTRALIA – GROSS WIN AND NET WIN (A$) 

Gross win

Net win

+221%

+178% Net Win

POINTSBET AUSTRALIA – TURNOVER (A$)

Notes: (1) Active clients are clients that have placed a bet in the 12 months preceding the relevant date 

F
or

 p
er

so
na

l u
se

 o
nl

y



Q 1  F Y 2 1  I N V E S T O R  P R E S E N T A T I O N  │ O C T O B E R  2 0 2 0 14

OUR IN-HOUSE TECHNOLOGY PLATFORM

DELIVERING CONTINUOUS IMPROVEMENTS TO PRODUCT

• Owning and controlling in-house technology stack will become an 
increasingly important strategic advantage

• PointsBet has complete control over its product roadmap, unlike 
some competitors that are reliant on B2B services

• PointsBet's priority is to provide a fast and immersive client 
experience

• 1 of 3 providers to offer Single Game Parlay in the US 

2x faster than the average US sportsbook(1)

Notes: (1) Page Speed Insights, 2020
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All amounts in A$m(1) Q1 FY21

Receipts from Customers 38.1

Cost of Sales (19.0)

Sales and Marketing (28.6)

Staff Costs (6.4)

Administration and Corporate Costs (5.8)

Change in Player Cash Accounts 11.6

Other operating cash flow (0.0)

Net cash from / (used in) operating activities (10.0)

Capex (15.3)

Net cash from / (used in) investing activities (15.3)

Proceeds from issues of shares 353.1

Proceeds from exercise of share options 0.3

Transaction costs related to issues of shares, convertible notes or options (11.2)

Other financing cash flow (0.1)

Net cash from / (used in) financing activities 342.1

Cash and cash equivalents at beginning of Quarter / Year to Date 144.3

Net cash flow 316.8

Effect of movement in exchange rates on cash held (4.1)

Cash and cash equivalents at end of quarter 457.1

SUMMARY OF QUARTERLY CASH FLOWS

Note: (1) End of period AUD / USD FX rate 0.7137  

Total Corporate Cash and Cash equivalents at end of the quarter was $436.5m
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NBC SPORTS DEAL ALIGNS WITH 2025 US$12 BILLION OPPORTUNITY

Sources: Morgan Stanley, ‘All In on Best-in-Breed Sports Betting’ report on DraftKings (30 April 2020); JP Morgan ‘US Sports Betting and iGaming: The Biggest Gaming Opportunity Since Riverboats in the Early ‘90s’ report (13 August 2020); GVC Holdings PLC 2020 Interim Results presentation 

Notes: (1) 2025 sports wagering revenue and iGaming revenue projection as per Morgan Stanley report; (2) 2025 sports wagering revenue and iGaming revenue projection as per JP Morgan report; (3) 2025 sports wagering revenue and iGaming revenue projection as per GVC Holdings PLC 
Interim Results presentation 

MORGAN STANLEY(1) GVC(3)

Sports, 
US$8.5bn 

iGaming, 
US$3.5bn 

Sports, 
US$13.5bn 

iGaming, 
US$6.8bn 

Potential combined 
2025 market of 

US$12.1bn

Potential combined 
2025 market of 

US$20.3bn

Sports, 
US$7.6bn 

iGaming, 
US$4.6bn 

Potential combined 
2025 market of 

US$12.3bn

JP MORGAN(2)
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DELIVERING ON OUR OBJECTIVES

P Significant market access deal with Penn National Gaming – 5 further states

P Re-launch of Indiana operations

P Access secured in New Jersey – first market access agreement with New Meadowlands Racetrack LLC

P Market leading media deal with NBCUniversal

P Launch of Illinois operations

Launch Colorado in November 2020 and Michigan in Q3 FY21

Sep 20

Aug 20

Jul 20

Dec 19

Aug 19

Jul 18

P First of 7 consecutive positive EBITDA months for Australian Trading Business in FY20

Launch of iGaming product in Michigan in Q3 FY21 and New Jersey in H2 FY21
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